APPRECIATION TURNS NEGATIVE IN 2008
In Maricopa County, the resale and new home sectors continued to fall from record sales and appreciation levels in 2008. Given that the Greater Phoenix area is growing amid a fairly positive home buying environment of low interest rates and a wide selection of housing, good levels of activity should be expected. Although some of the growth can be attributed to people moving to the area and new households being formed, much of the hyper activity of 2003-3005 was driven by people seeking investment opportunities through rentals and /or flipping. As prices accelerated over those years, it drew in more and more people who did not want to be left out of the booming housing market whether they were occupants or investors. All prices in this report represent total transactions (foreclosures and traditional sales). Price breakouts are available elsewhere on the webpage. 
After the lethargic rates of appreciation in the early 1990s, the annual median rate of appreciation for single-family homes steadily improved from 0.6 percent in 1993 to 8.4 percent in 2004 to an astounding 16.2 percent for 2006. However, with a weakening housing market, the median rate of appreciation for 2008 was -0.2 percent. After many years of depreciation, the townhouse/condominium sector (hereafter referred to as townhouses) experienced another year of appreciation with the median annual rate at 5.9 percent, but down from last year’s 12.4 percent.
The housing appreciation measures cited in this article relate to homes sold more than once between 1981 and 2008 in Maricopa County. A total of 277,800 transactions (38,315 sales for 2008) constitute the single-family database, and 26,160 (1,650 sales for 2008) make up the townhouse database. Sales that did not meet the selection criteria were discarded from the database to eliminate questionable transactions, such as inaccurate filings, recordings of previous sales and non-market transactions.

Housing appreciation always has been an expected benefit of ownership.  Whether the home is used as their residence or rental use, the increased value of the home is used frequently as a basis for retirement or to provide for their children’s college education. The home equity credit line has become an increasingly important financial tool for consumers to satisfy other needs, such as vacations or home improvements. Further, strongly appreciating home prices have allowed homeowners to use their increased equity to move up in the market to further satisfy their housing dreams. On the other side, appreciating home prices make it increasingly difficult for households, especially young and minority households, to enter the market and become homeowners.

Historically, appreciation in the local housing market has barely been able to keep up with the rate of inflation. However, for several years (see Table 1),  the median rate of appreciation had greatly exceeded the rate of inflation. In Table 1, the recent history of appreciation rates is compared to inflation and percent changes in the median sales prices. 

In 1996, slightly more than 90 percent of the reported transactions recorded price increases, while only 88 percent of the single-family homes sold during 2006 brought more than their acquisition prices. Over 34 percent of the homes that sold for a loss during 2008 depreciated more than 5 percent. Only 10 percent of the homes that sold at a gain appreciated in excess of 7 percent. 

Only 75 percent of the townhouse sector sold at a gain, versus 93 percent in 2008. Most of the depreciation (75 percent of those reporting losses) was over 5 percent per year, while most of the appreciation was in excess of 7 percent.  Even with some slippage, the townhouse sector continues to play an important role in the local housing market, especially for entry-level households, seasonal visitors, retirees and investors.

Among single-family homes sold in 2008, the highest rate of appreciation occurred in homes that had last sold in 2003 (1.1 percent). The primary reason was that these homes were purchased before the hyper-market and were relatively low-priced. For example, homes purchased in 2002 and sold in 2008 had a median annual rate of appreciation of 4.0 percent. However, homes purchased in the “hot” market of 2006 had a median annual rate of appreciation of -15.6 percent, because homebuyer’s premiums for housing and expected continued rapid increases in home values. Unfortunately, the weak economy and the real estate “bust” created a jolting sense of reality for people selling their homes. 

For new homes purchased between 1981 and 2008, the annual median rate of appreciation was 3.7 percent. This appreciation is partially illusory, for it encompasses the costs of turning a house into a home — landscaping, swimming pools and window treatments. New homes resold for the first time in 2008 showed an appreciation rate of -2.8 percent. Between 1981 and 2008, the median rate of appreciation for resale homes has been 4.6 percent. For resale homes sold in 2008, the median rate of appreciation was 0.8 percent — a big decline over the 15.7 percent reported in 2006 [see Table 1].

Appreciation by District

After thirteen years in a row, several districts reported depreciation for 2008 [see Table 2]. The lowest rate of appreciation was in District 5 (Sun City Peoria) at 1.3 percent followed by 2.3 percent in Districts 12 (Central west Phoenix) and 16S (South Tempe).  After posting several years of strong appreciation, Maryvale posted a median rate of -1.4 percent. No district showed improvement over 2007.  However, District 20 (Western Suburbs) showed the largest decline from 11.6 to -3.7 percent, while District  9 (East Camelback) only changed from 16.1 to 10.2 and District 16N (North Tempe) went from 14.0 to 10.2 percent.  For the entire 1981-2008 time period, Districts 4N and 6 showed appreciations well below the Greater Phoenix rate (4.9 percent), but these districts do contain some of the oldest housing in the Greater Phoenix area [Table 2]. 

As homes age and physical problems mount, prices tend to decline. Further, these districts lack new home developments that attract new families, especially the move-up buyers who stimulate the resale market. In addition, the older areas tend to lack modern facilities and infrastructure, such as schools, shopping centers and recreational facilities that would attract buyers to the area. People want to buy homes where they see the potential for growth, which is more likely in the newer areas of the Valley. In response to higher gasoline costs and traffic congestion, there has been a growing trend to buy well-maintained homes in older neighborhoods. This trend was especially evident in the central housing areas of Christown (9.5 percent) and East Camelback (10.2 percent), which saw rates of appreciation above the -0.2 percent for the Greater Phoenix area..

In the suburban communities, South Scottsdale again had one of the highest rates of appreciation at 9.6 percent. This district contains some of the older neighborhoods that still allow buyers to acquire moderately priced homes in the “status” community of Scottsdale. In a struggling economy, higher priced homes became more reasonably priced, so the annual rate of appreciation in North Scottsdale was t 3.5 percent.  [see Table 2.] In the slow markets of the early 1990s, District 22, which has many popular active-adult communities, usually had the highest rate of appreciation [see Table 2] but declined appreciably as the housing market improved.  One reason for the slowing in appreciation (-6.8 percent) was that this market had seen several new competitive communities throughout the Greater Phoenix area such as Sun City Grand, Sun Lakes and Palm Valley. 
A clear view of the appreciation process may be gained from examining the appreciation rate between 1981 and 20087 for resale single-family homes in various price ranges [see Table 3]. The East Camelback district reported the highest appreciation rate at 8.2 percent, followed by the South Scottsdale district at 7.7 percent. In the lowest price range, a few districts had depreciation, but the Downtown district at 1.8 percent led all areas and also led in the $60,000-$99,999 price range at 8.4 percent. There are many explanations for this, including purchase of the land for redevelopment, historical homes, and closeness to work. 

In the $100,000-plus price range (overall appreciation rate of 6.2 percent), the West Central District had the highest rate of appreciation at 11.1 percent. Although higher-priced homes tend to have higher rates of appreciation, rates were low in several districts, among them Sun City West/Rural Maricopa County (4.4 percent), South Mesa (4.8 percent) and 5.2 percent for North Scottsdale. The primary reason may be that these are fairly homogenous districts. The overall rate of appreciation is stronger when the appreciation of lower-priced homes in an area is enhanced by the proximity to more expensive homes.

The smaller number of townhouse sales in the database precluded using geographic areas as detailed as those for the single-family sector. Over the last few years, the townhouse sector had experienced greater popularity as an alternative to the more expensive single-family home [see Table 5]. The affordability, greater space and privacy of the single-family home have typically made it the popular choice of the Phoenix metropolitan home buyer. After a period of low appreciation rates, there are continuing positive signs that the townhouse sector is gaining in popularity. Because townhouses are most popular with seasonal visitors and retirees, the higher rates of appreciation in the Southeast Valley and North Scottsdale would be expected, since these are favored visitor destinations. 

Appreciation by Price

Housing appreciation rates vary throughout the metropolitan area [see Tables 3 and 4, and Figure I], but much of the variation can be explained by differences in price and age of the housing stock. Since much of the Phoenix housing inventory was built in subdivisions for the mass market, the housing districts tend to contain similar types of homes built at about the same time and for comparable prices. Thus, the rate of appreciation in a district can be strongly influenced by the price of its housing. 

In the single-family sector, the median rate of appreciation per year of homes that resold between 1981 and 2008 was 4.3 percent. The median rate was positive in all price ranges except for the lowest range [see Table 4]. The rate of appreciation increased with price, up to 10.1 percent for the $300,000 or more price range. The overall median rate of appreciation for resale homes was 4.6 percent, in comparison to 3.7 percent for new homes. The rate of appreciation of new homes increased throughout all price ranges to the highest rate of 12.1 percent for homes in the $300,000 or more price range. 

After years of depreciation, the townhouse sector continues to show a positive appreciation rate between 1981 and 2008, increasing from the 0.4 percent in 1996 to 5.1 percent. This improvement is particularly evident in the $130,000-$139,999 price range, which moved from 2.5 percent in 1997 to 6.4 percent for 2008 [see Table 4]. The lowest-priced townhouses (under $40,000) have continued to depreciate and the $40,000-$49,999 priced townhouses posted a positive appreciation rate. 

ANALYSIS BY CITY

Phoenix. The Valley’s largest city continued to have the lowest home prices. The median resale home price was $150,000, while the median new home price declined from $300,580 to $266,455. The reason for the lower new home median price is that much of the new home market continues to be on the west side and south Phoenix where lower priced new homes dominate the market.   

Since Phoenix is large geographically, it contains a diversity of housing submarkets. Median resale prices ranged from $110,000 in the Downtown district to $262,500 in the Union Hills district. The median new home sales price also reflected the market diversity, from $215,000 in the South Phoenix area to $324,600 in the Deer Valley area. As shown in Table 6 the City of Phoenix had a rate of appreciation slightly below the Greater Phoenix area in 2008
Ahwatukee/Foothills. While most of this area lies within the city of Phoenix, it has been an increasingly popular area with homebuyers and merits consideration. As the area has built out, the resale sector has come to dominate the market with 1,085 resale homes versus 50 new home sales. Since most of the homes in this popular housing area are only a few years old, the median sale price for resale homes remains fairly high at $285,000, but down from $347,000 in 2007. For 2008, the median rate of appreciation was 3.9 percent. 
Tempe. Although Tempe is landlocked, Arizona State University and a wide range of private and community services make Tempe a popular place to live. Further, it is well located to the freeways and employment centers, which is of growing importance in a period of rapidly growing energy costs. Hence, the Tempe housing market supports higher home prices than the metropolitan area with the resale market having 1,300 sales ($230,290). The median resale price in North Tempe was $229,500 and $248,750 in South Tempe. The popularity of the city combined with limited housing supply resulted in a median rate of appreciation for 2008 of 8.4 percent (10.2 percent in North Tempe versus 7.7 percent in South Tempe).

Mesa. With 10 percent of the resale market and 6 percent of the new market, Mesa continues to be an important element of the local housing market. Mesa remains relatively affordable, with the median sale price of new homes at $234,535 and $175,000 for resale homes. Because the city offers a wide range of housing at affordable prices, it has a very stable rate of appreciation at 2.2 percent. Since Mesa is also a large city, some variation in the rate of appreciation would be expected — from 4.1 percent in North Mesa to 3.0 percent in South Mesa to 2.5 percent in East Mesa. The townhouse sector, popular with retirees and seasonal visitors, accounted for 12 percent of Mesa’s total resale market and 12 percent of the Greater Phoenix area’s resale townhouse market. The burgeoning popularity is evident in the fairly stable median price from $155,000 in 2007 to $125,000, while the metropolitan area moved from $179,000 to $150,000. Due to the appeal of this housing sector, the median rate of appreciation was 4.1 percent..
Chandler/Gilbert. The rapid expansion of the metropolitan area is especially evident in the growing communities of Chandler and Gilbert. New home activity represented 11percent of all single-family homes sold in the city of Chandler with a median sales price of  $387,930 ($443,315 in 2007), while the median resale home price was $234,000 ($290,000 in 20076).

Although Gilbert still is a rapidly growing community, its housing market is beginning to show signs of maturing. In 1998, nearly 64 percent of all single-family homes sold in Gilbert were new, but this has dropped to 27 percent with a median sales price of $254,315 ($299,645 in 2007). Prior to the current housing boom, most of the housing development in Gilbert consisted of high-priced custom or semi-custom homes on large rural lots. Hence, the typical resale home in Gilbert is fairly large: 2,035 square feet versus 1,735 square feet in the Greater Phoenix area, with a median sales price of $235,000 ($295,000 in 2007). 

Scottsdale, Paradise Valley and Carefree/Cave Creek. These communities contain the highest-priced homes in the Valley. Paradise Valley not only has the highest median resale price at $1,400,000 but also the largest median size at 4,130 square feet.  Carefree had the second largest resale homes with a median size of 3,165 square feet and a median resale price of $748,500, while Cave Creek stood at 2,325 square feet and $372,675.

While these two areas have relatively small housing markets, Scottsdale is the third largest in the Valley with a wider mix of housing styles, types and prices. The median resale home price was $460,750 (2,335 square feet), in comparison with $572,000 (2,350 square feet) in 2007. The new home market stood at $1,120,000 (4,000 square feet) versus $1,200,000 (3,895 square feet) in 2007. Because higher-priced homes tend to experience greater rates of appreciation, the 5.8 percent rate in Scottsdale would be expected. For North Scottsdale, the median rate of appreciation 3.5 percent, while it was 9.6 percent for South Scottsdale. The median resale home price improved from $680,000 in 2007 to $550,000 in North Scottsdale, while it moved from $305,375 to $242,000 in South Scottsdale  
As in Mesa, and for the same reasons, the townhouse market is important in Scottsdale, accounting for 34 percent of the recorded resale market (a median sale price of $226,950) and 22 percent of the Greater Phoenix resale townhouse market (a median resale price of $150,000). Scottsdale represented 9 percent of recorded new townhouse transactions with a median sales price of $526,435, much higher than the $231,000 for the Greater Phoenix area. Since this housing sector is important in Scottsdale, the 9.7 percent rate of appreciation — significantly above the metropolitan rate of 5.6 percent — is not surprising.

Glendale/Peoria. In 2008, more than 20 percent of the single-family homes sold in Peoria were new, with a median sales price of $282,885, compared to $350,000 a year ago. In the resale home sector, the median sales price fell from $257,830 to $210,000. In Glendale, new homes represent 3 percent of the single-family market. The median resale home price was $172,500 ($237,500 in 2007), while the median new home sales price was $250,995 ($297,460 in 2007). Peoria had a median rate of appreciation -1.5 percent, while it is 0.0 percent in Glendale.  
West Valley Communities: Avondale, El Mirage, Goodyear and Surprise. During the hyper market of 2003-2005, the Valley’s west side was a focal point of affordability and rapid price increases. It is still the focal point but for the large number of foreclosures and falling prices. The combined activity in these communities represents 16 percent (versus 23 percent in 2007) of the new homes sold in Maricopa County and 1 percent of the resale market (11 percent in 20075). Unfortunately, much of the activity is in the foreclosure market such as Surprise where 43 percent of resale activity was foreclosed homes.  The affordability of housing in these areas makes them very popular with investors and owner-occupants alike. With falling prices, these communities have median rates of appreciation comparable to or below the Greater Phoenix area, while they were above the county level in 2007. (See Table 6).  
Sun City/Sun City West. Due to differences in the age and style of their respective housing stocks, the median sales prices for resale homes are significantly different in these two communities. The median sales price in Sun City ($157,750 versus $195,000 in 2007) is one of the lowest in the metropolitan area while Sun City West has $234,000 ($220,000 in 2007). The difference occurs even in the townhouse sector, with Sun City at $113,000 and Sun City West at $131,000.


Over the years, these communities have had a dominant role in the active adult market, with strong rates of appreciation. However, competition with other developments throughout the Greater Phoenix area is beginning to adversely impact these communities, especially Sun City at 4.9 percent. Sun City West improved at 5.1 percent. This pattern is even evident in the townhouse sector [see Table 6].

LOOKING AHEAD

For the first time since 1981, the appreciation study recorded a negative number at -0.2 percent. The local housing market is being heavily influenced by the foreclosure market, which accounted for 43 percent of the recorded resale home transactions. Since this influence is not expected to ebb dramatically in 2009, appreciation should be more rightly called depreciation.
Between 2003 and 2005, investors, especially out-of-state investors, played the lead role in the rapid rise of housing prices and the shortage of available homes. However, with limited growth in rents and a slow down in appreciation, most investors tried to execute a successful exit strategy that would allow them to at least maintain some of the gain in their investments. With a  rapid decline in prices, many investors lost their investments to foreclosure. Since they played a significant role in the rapid appreciation, their actions will then play a similar role in the slowing of appreciation. Further, owner-occupants have increasingly purchased their home as an investment, where increasing value can be reaped through financing and/or selling the home. 

Although low mortgage rates were very important in sustaining the market, the rapid rise in home prices caused affordability to decline. Thus, there was a greater reliance on “creative” financing techniques such as low-rate adjustable mortgage, interest only, and option payment plans. This was especially true in the subprime market, which continues to be in trouble. The failure of the subprime market has led to further investigations of other alternative mortgage program and tighter lending guidelines for other financing programs. Thus, potential buyers are having an increasingly difficult time to get the needed financing. Further, the inability of an increasing number of subprime borrowers to make their monthly payments has contributed to the higher number of foreclosures on the market. 

The local resale housing market, since 1982, has been fairly stable representing 7 percent of the single-family inventory, while the 2005 indicator stood at 11 percent. The 2008 housing market stood at 8 percent of inventory which is comparable to the housing markets of the early 1990s. However, unlike past markets, the foreclosure activity accounted for over 40 percent, while it is usually under 3 percent. Although there is a large inventory of available homes, buyers, for many reasons, appear reluctant to take advantage of the market. The first issue is that most buyers have to be sellers, which is difficult in this market. While interest rates are low, higher underwriting guidelines for all loans and limited capital availability for non-conforming loans (above $417,000) have made it difficult for people to obtain the needed financing. Finally, many of the vacant homes are in submarkets that current buyers do not want due to travel congestion, higher energy costs, lack of area amenities and uncertainty about the future appreciation in the area. Thus, throughout 2008, the resale housing market increasingly showed signs of weaknesses that will continue into 2009 and 2010, especially in light of a very weak economy.

For the last few years, the housing market has been confronting issues derived from the hyper-market of previous years such as the subprime meltdown and overly ambitious investors. However, the over-all economy was still fairly good. Now, the housing market still has the market issues but the economy is in a serious recession. While there has been little attempt to help investors and many of their dreams are now foreclosed, there have been many programs started to help homeowners to save the occupancy of their home. Most of the attempts have dealt with reset of higher interest rates, with the basic premise being that the home occupant has the income but not enough to satisfy the new mortgage payment, In the current economy that continues to have further job and income losses, many households now will not have the needed income to save their homes, even with a new mortgage payment plan. Thus, how much longer and deeper will the economic downturn go, will define how much further the housing market will worsen and when will recovery begin.

Although not really predictable, a major concern is that geopolitical risk could  adversely impact the economy and lead to even lower housing market activity. An example would be some event that would lead to even higher oil and gasoline prices that would further reduce the net income of people and their ability to support their current home or to buy one.  Further, as people settle into their dream homes with low mortgage payments, there will be little incentive or pent-up demand for people to change their housing investment. Thus, any  market recovery will is increasingly dependent on population growth and new household formation. 

After the hyper market of the last few years, it is difficult to accept a normal market with lower sales and appreciation. While the market works towards recovery, there are many concerns that could adversely impact the local housing market.  These include

· Geopolitical event occurs that adversely impacts the economy, especially in the area of energy resources.

· The credit crunch continues to grow, increasing the cost of borrowing and lowering the availability of financing, even to credit-worthy borrowers.

· Increasing number of homes come onto the market, especially in submarkets, putting more downward pressure on home prices in areas.

· An increasingly weak economy will lead to further job and income loss that will greatly impact the ability of households to sustain ownership. 

· Increasing energy, food, and health costs that put more pressure on household’s net income and on their ability and desire to own the current home or purchase another one.

· Increasing energy costs and traffic congestion could further erode the market and values in the newer development areas. 

· During the past few years, condominiums have become popular as evidenced by new high rise projects, condo conversions and higher priced units. However, buyers have not been as excited as developers, so many projects languish. 
With a continuing weak economy and mounting job losses, most potential homebuyers lack the confidence and/or financial capability to buy a home. Further, much of the housing market is fairly satisfied with their current housing. Must like the hyper-market, investors seem to be playing a lead role in acquiring inexpensive homes for rental or hold for appreciation. Thus, the housing market of 2008 appears to be one of transition from hyper activity to sustainable activity, but where many concerns remain.  When the full recovery commences is dependent on when the economy and job growth commences. Further, inflation pressures have to be low or interest rates will be increased, further delaying any recovery.  Even with stronger economy in 2010, the recovery will be back to historical norms not the hyper market levels.  This would generally, mean around 70,000 resale homes, with limited foreclosure activity,  and 45,000 single-family permits. Further, it will be inconsistent across the greater Phoenix area as higher energy cost and other costs could limit the selection process and financial capability for many households. Thus, the close-in areas could see recovery sooner while the new areas of development might not see recovery until late 2010 or beyond 

— Jay Q. Butler

Arizona Realtor Professor
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	INFLATION AND APPRECIATION MEASURES

	
	
	
	
	
	
	
	
	2002-08

	                                         
	2002
	2003
	2004
	2005
	2006
	2007
	2008
	Total

	
	
	
	
	
	
	
	
	

	U.S. Consumer Price Index
	1.6
	2.3
	2.7
	3.4
	3.2
	2.8
	3.8
	21.5

	
	
	
	
	
	
	
	
	

	All Phoenix area single-family homes:
	
	
	
	
	
	
	
	

	Appreciation rate
	6.0
	6.3
	8.4
	14.1
	16.2
	12.3
	-0.2
	81.5

	Median sales price
	5.1
	6.7
	12.5
	35.6
	13.9
	-4.8
	-26.0
	37.3

	New Phoenix area single-family homes:
	
	
	
	
	
	
	
	

	Appreciation rate
	5.6
	5.9
	8.7
	16.1
	17.3
	11.7
	-2.8
	79.7

	Median sales price
	2.3
	8.3
	12.6
	29.1
	21.7
	-7.5
	-17.2
	50.1

	Existing Phoenix area single-family homes:
	
	
	
	
	
	
	
	

	Appreciation rate
	6.0
	6.3
	8.3
	13.5
	15.7
	12.4
	0.8
	81.6

	Median sales price
	6.5
	7.0
	12.8
	37.6
	8.4
	-1.4
	-26.3
	39.4

	Median sales price per square foot
	5.4
	5.2
	9.9
	39.6
	13.4
	-7.0
	-30.2
	25.2

	All Phoenix area townhouses and condominiums:
	
	
	
	
	
	
	
	

	Appreciation rate
	4.4
	4.7
	6.2
	10.6
	13.3
	12.4
	5.6
	72.7

	Median sales price
	5.0
	9.0
	11.0
	32.2
	28.3
	3.0
	-16.2
	85.9

	Existing Phoenix area townhouses and condominiums:
	
	
	
	
	
	
	

	Appreciation rate
	4.4
	4.7
	6.2
	10.7
	13.4
	12.4
	5.9
	73.5

	Median sales price
	5.5
	8.1
	8.6
	31.2
	16.0
	2.9
	-14.8
	65.3

	Median sales price per square foot
	5.4
	6.1
	10.3
	32.7
	22.6
	3.4
	-21.5
	62.9
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	MEDIAN RATE OF  APPRECIATION

	
	
	
	
	
	By Geographic District
	
	
	
	
	

	
	
	
	
	
	Percent Change Per Year, Single-family Only
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	District*
	   1981–  98
	1999
	2000
	2001
	2002
	2003
	2004
	 2005
	2006
	2007
	2008
	1981–08†

	1N
	North Scottsdale
	3.2
	5.0
	5.9
	6.3
	5.7
	6.4
	11.2
	16.0
	16.7
	13.2
	3.5
	4.9

	1S
	South Scottsdale
	2.1
	6.6
	7.1
	7.0
	7.8
	7.5
	9.2
	15.5
	16.7
	15.5
	9.6
	7.6

	2
	Paradise Valley
	2.9
	5.2
	5.9
	6.3
	7.9
	8.2
	10.8
	15.2
	16.4
	14.3
	6.7
	6.1

	3
	North Sunnyslope/Moon Valley
	1.8
	4.3
	5.1
	5.6
	6.0
	6.5
	7.7
	12.9
	15.1
	13.4
	6.4
	4.6

	4N
	North Black Canyon
	1.4
	2.9
	3.5
	4.0
	4.8
	5.1
	6.6
	11.9
	15.4
	12.9
	2.6
	2.7

	4S
	Metrocenter
	1.2
	3.2
	4.1
	4.8
	4.8
	5.1
	6.0
	10.0
	13.0
	11.2
	4.2
	4.9

	5
	Sun City/Youngtown/Peoria
	2.0
	3.2
	3.6
	3.9
	4.8
	5.4
	7.8
	13.8
	16.7
	11.8
	1.3
	3.6

	6
	Glendale
	1.3
	2.6
	3.1
	3.9
	5.2
	5.5
	7.1
	12.7
	16.1
	12.3
	-0.3
	2.8

	7
	Northwest Phoenix
	1.2
	3.7
	4.5
	5.9
	6.3
	6.5
	7.1
	11.0
	14.1
	13.0
	2.5
	5.2

	8
	Christown
	2.1
	5.9
	7.2
	7.7
	7.7
	8.3
	9.5
	13.6
	16.1
	14.7
	9.5
	7.3

	9
	East Camelback
	2.1
	7.1
	8.2
	8.5
	8.6
	10.4
	10.8
	15.8
	17.3
	16.1
	10.2
	8.2

	10
	East Central Phoenix
	1.9
	5.0
	6.1
	7.4
	8.2
	8.5
	9.2
	13.9
	15.5
	14.5
	3.0
	  5.2

	11
	Uptown Phoenix
	2.2
	6.6
	8.8
	9.8
	9.5
	10.4
	11.9
	15.3
	15.8
	14.4
	9.1
	7.1

	12
	West Central Phoenix
	1.6
	4.4
	6.5
	6.7
	7.9
	7.8
	9.2
	12.3
	15.4
	13.8
	2.3
	5.1

	13
	Maryvale
	1.3
	3.3
	4.3
	5.6
	6.1
	6.0
	7.3
	12.9
	16.6
	12.7
	-1.4
	3.3

	14
	Downtown/South Central Phoenix
	0.8
	 —
	 —
	-----
	----
	--
	--
	--
	------
	------
	
	 —

	15
	South Phoenix/Ahwatukee
	2.4
	4.5
	4.9
	5.8
	6.1
	6.2
	9.5
	16.3
	17.2
	12.4
	0.0
	3.9

	16N
	North Tempe
	1.7
	5.7
	6.7
	7.0
	7.0
	7.1
	9.2
	13.1
	15.8
	14.0
	10.2
	7.0

	16S
	South Tempe
	1.9
	4.0
	4.7
	5.0
	5.4
	5.7
	7.2
	11.2
	12.9
	11.2
	7.7
	4.9

	17N
	North Mesa
	1.9
	4.1
	4.5
	5.2
	5.7
	6.0
	7.0
	11.7
	14.8
	12.6
	4.1
	4.4

	17S
	South Mesa
	1.7
	3.6
	4.1
	4.9
	5.7
	5.7
	7.2
	12.7
	16.5
	13.4
	3.0
	3.1

	18
	East Mesa
	2.3
	4.1
	4.3
	4.6
	4.5
	4.9
	7.3
	15.1
	16.1
	12.3
	2.5
	4.3

	19
	Chandler/Gilbert
	2.4
	4.2
	4.6
	5.0
	5.2
	4.9
	8.3
	16.8
	17.4
	12.8
	2.6
	4.2

	20
	Western Suburbs
	1.2
	3.2
	3.8
	5.5
	6.4
	6.2
	9.1
	17.1
	18.3
	11.6
	-3.7
	4.1

	21
	Deer Valley
	1.7
	3.8
	4.6
	5.0
	5.7
	6.0
	9.2
	14.9
	16.9
	12.3
	-2.8
	4.1

	22
	Sun City West/Rural Maricopa County
	3.3
	3.3
	3.0
	2.9
	3.9
	4.5
	8.8
	14.3
	15.0
	9.4
	-6.8
	3.2

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	Greater Phoenix
	1.9
	4.1
	4.8
	5.4
	6.0
	6.3
	8.4
	14.1
	16.2
	12.3
	-0.2
	4.3

	
	
	
	
	
	
	
	
	
	
	
	
	
	


	
	
	TABLE  3
	
	
	

	
	MEDIAN RATE OF GREATER  PHOENIX HOME APPRECIATION
	

	
	By Geographic District and Price of Last Sale, 1981–08
	

	
	Percent Change Per Year, Resale Single-family Only
	

	
	
	
	
	
	

	
	
	Less than
	$60,000–
	$100,000 
	

	
	District*
	$60,000 
	99,999
	or More
	Total

	1N
	North Scottsdale
	—
	1.3
	5.2
	5.1

	1S
	South Scottsdale
	-----
	2.0
	9.3
	7.7

	2
	Paradise Valley
	---
	1.4
	6.7
	6.2

	3
	North Sunnyslope/Moon Valley
	0.1
	2.5
	6.3
	4.8

	4N
	North Black Canyon
	-0.7
	1.6
	5.2
	3.1

	4S
	Metrocenter
	-0.1
	2.2
	7.3
	5.0

	5
	Sun City/Youngtown/Peoria
	1.7
	3.0
	6.8
	4.4

	6
	Glendale
	-0.2
	1.8
	5.2
	3.0

	7
	Northwest Phoenix
	0.0
	3.4
	8.6
	5.2

	8
	Christown
	---
	2.0
	8.4
	7.4

	9
	East Camelback
	 0.2
	2.9
	10.7
	8.2

	10
	East Central Phoenix
	0.5
	4.1
	 9.3
	5.2

	11
	Uptown Phoenix
	0.7
	3.4
	10.8
	7.1

	12
	West Central Phoenix
	1.1
	5.6
	11.1
	5.1

	13
	Maryvale
	0.7
	3.8
	 8.5
	3.5

	14
	Downtown/South Central Phoenix
	1.8
	8.4
	11.8
	5.9

	15
	South Phoenix/Ahwatukee
	1.2
	2.5
	6.5
	4.4

	16N
	North Tempe
	0.4
	2.5
	9.7
	7.2

	16S
	South Tempe
	 —
	1.7
	6.4
	5.4

	17N
	North Mesa
	0.0
	2.4
	6.0
	4.9

	17S
	South Mesa
	0.0
	1.8
	4.8
	3.4

	18
	East Mesa
	0.9
	 3.1
	5.4
	4.5

	19
	Chandler/Gilbert
	1.1
	2.2
	6.0
	5.0

	20
	Western Suburbs
	-0.4
	2.0
	 4.4
	2.9

	21
	Deer Valley
	-0.1
	2.0
	5.7
	4.3

	22
	Sun City West/Rural Maricopa County
	---
	1.6
	4.4
	3.7

	
	
	
	
	
	

	
	Greater Phoenix
	0.1
	2.6
	6.2
	4.6


	TABLE 4
	
	
	
	
	

	MEDIAN RATE OF GREATER PHOENIX HOME APPRECIATION
	
	

	By Price Range, Percent Change Per Year, 1981–08
	
	

	
	
	
	
	
	

	
	Single-Family
	
	Townhouse/Condo

	Price Range
	Total
	New
	Resale
	Total
	Resale

	Less than $40,000
	-2.7
	----
	-2.6
	-2.6
	-2.6

	40,000–49,999
	-0.6
	----
	-0.5
	0.3
	0.4

	50,000–59,999
	0.6
	0.1
	0.7
	1.1
	1.3

	60,000–69,999
	1.4
	0.8
	1.5
	2.0
	2.0

	70,000–79,999
	1.9
	1.2
	2.0
	2.8
	2.8

	80,000–89,999
	2.3
	1.6
	2.5
	3.2
	3.2

	90,000–99,999
	2.7
	2.0
	2.9
	3.7
	3.8

	100,000–109,999
	3.1
	2.5
	3.2
	4.2
	4.3

	110,000–119,999
	3.4
	3.1
	3.5
	5.0
	5.1

	120,000–129,999
	3.6
	3.4
	3.6
	5.8
	5.9

	130,000–139,999
	3.8
	3.9
	3.7
	6.4
	6.4

	140,000–149,999
	4.1
	4.3
	3.9
	7.1
	7.1

	150,000–174,999
	4.9
	5.2
	4.5
	7.9
	8.0

	175,000–199,999
	6.4
	6.9
	6.0
	9.8
	9.9

	200,000–299,999
	9.1
	10.3
	8.5
	10.1
	10.2

	300,000+
	10.1
	12.1
	9.5
	11.4
	11.6

	
	
	
	
	
	

	Greater Phoenix
	4.3
	3.7
	4.6
	5.1
	5.6

	
	
	
	
	
	

	
	
	
	
	
	

	
	
	
	

	
	
	
	
	
	

	
	
	
	
	
	


	
	
	TABLE 5
	TABL
	
	
	
	

	
	                     COMPARISON OF SINGLE-FAMILY HOME TO 

	
	                           TOWNHOUSE/CONDOMINIUM                               APPRECIATION

                          By Combined Geographic District
	
	
	
	

	
	  
	
	
	
	

	
	
	Single
	
	
	Townhouse/Condominium

	
	
	Family
	
	
	
	
	

	
	
	1981
	1986
	1981
	1981
	1986
	1981

	District
	Area
	1985
	2008
	2008
	1985
	2008
	2008

	1N, 2
	North Scottsdale/Paradise Valley
	4.1
	5.6
	4.8
	3.2
	5.7
	4.6

	1S
	South Scottsdale
	2.8
	9.3
	7.6
	1.2
	9.3
	7.4

	3, 8
	North Central Phoenix
	2.8
	6.6
	5.2
	0.1
	6.8
	5.1

	4N, 4S
	Northwest Phoenix
	2.6
	4.5
	3.2
	1.0
	6.0
	4.0

	5
	Sun City/Youngtown/Peoria
	4.2
	4.7
	3.6
	3.0
	4.9
	3.5

	6
	Glendale
	2.5
	3.6
	2.8
	1.2
	4.9
	2.8

	7, 12, 13
	West Phoenix
	2.0
	5.6
	3.9
	–0.8
	5.9
	2.8

	9, 10, 11, 14, 15
	East Central and South Phoenix
	3.4
	5.6
	6.8
	1.6
	6.3
	4.9

	16N, 16S
	Tempe
	2.6
	6.8
	5.4
	0.9
	8.0
	6.4

	17N, 17S, 18, 19
	Southeast Valley
	3.6
	4.7
	3.6
	1.3
	4.7
	3.7

	20, 22
	West Valley
	5.6
	4.0
	3.7
	6.8
	2.1
	1.9

	21
	North Valley
	2.7
	4.7
	4.7
	1.2
	4.4
	3.6

	
	
	
	
	
	
	
	

	
	Greater Phoenix
	3.0
	5.1
	4.3
	1.6
	5.8
	4.4

	
	
	
	
	
	
	
	


	
	
	TABLE 6
	
	
	
	

	
	RESALE HOME PRICES AND APPRECIATION
	

	
	
	Greater Phoenix, By Community
	
	

	
	2007
	2008
	
	2007
	2008
	

	
	Single
	Single
	Single
	Townhouse
	Townhouse
	Townhouse

	
	Family
	Family
	Family
	Condo
	Condo
	Condo

	
	Median
	Median
	Appreciation
	Median
	Median
	Appreciation

	Community
	Price
	Price
	Rate
	Price
	Price
	Rate

	Ahwatukee/Foothills**
	$345,000
	$280,000 
	3.9%
	$240,450
	$180,000
	*

	Avondale
	225,000
	158,895
	-4.9
	*
	*
	*

	Carefree/Cave Creek
	527,015
	402,130
	2.6
	*
	*
	*

	Chandler
	289,000
	234,000
	1.9
	167,950
	137,850
	0.82

	El Mirage
	190,200
	124,900
	-1.8
	*
	*
	*

	Gilbert
	294,000
	235,000
	-1.2
	184,000
	164,305
	2.3

	Glendale
	235,000
	172,500
	0.0
	139,000
	104,155
	4.0

	Goodyear
	252,000
	186,635
	-1.5
	*
	*
	*

	Mesa
	232,900
	175,000
	2.2
	150,000
	125,000
	4.1

	Paradise Valley
	1,650,000
	1,600,000
	*
	*
	*
	*

	Peoria
	257,000
	210,000
	-1.5
	168,000
	140,000
	2.7

	Phoenix**
	220,000
	150,000
	0.3
	162,900
	135,900
	5.6

	Scottsdale
	572,000
	460,750
	5.8
	243,950
	226,950
	9.7

	Sun City
	190,000
	157,750
	 4.9
	129,000
	113,000
	5.1

	Sun City West
	220,000
	204,630
	5.1
	160,000
	131,000
	6.1

	Surprise
	235,215
	179,595
	-4.3
	110,000
	117,250
	*

	Tempe
	275,000
	230,290
	8.4
	182,500
	159,515
	8.4

	
	
	
	
	
	
	

	Greater Phoenix
	$252,000
	$186,000 
	-0.2
	$176,000
	$150,000
	5.8

	
	
	
	
	
	
	

	*very limited sales activity so the median price and rate of appreciation cannot be computed might be misleading

	** Most of Ahwatukee/Foothills is with the City of Phoenix; sales figures for Phoenix do not include this area 


